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Mr Dieter Mühlberger, Managing Director of Electrade 
GmbH, (on the left) receives the Bronze Partner award 
from John Jephcott, Key Account Manager at MPE

Partner Program launched by MPE   

With a growing number of distributors around the world, effective 
resource application and support for these partners have become 
ever more challenging for MPE. The disparate nature of each 
individual distribution partner and territory previously made the 
comparison and measurement of performance diffi cult.

Accordingly, last year MPE launched an innovative Partner 
Program, providing partners with a clear view of the expectations 
MPE has of them and, in return, the signifi cant benefi ts and support 
associated with partner status. The Program also provides a clear 
vision for any potential distributor considering a future relationship 
with MPE.

The MPE Partner Program is a tiered structure with four distinct 
levels – Bronze, Silver, Gold and Platinum. This allows the 
setting of achievable and individual goals for each partner, whilst 
enabling MPE to apply a uniform approach to, and measurement 
of, all partners in all territories, however new or well established.

Performance measurement parameters are based deliberately 
not only on fi nancial yardsticks but also on sales and marketing 
activity, providing new partners with the ability to develop new 
customers or market sectors and an attainable progression route 
to the next tier.

Pleasingly, during this fi rst introduction, the three partners 
Eretec (South Korea), IMCA (Turkey) and TSS (USA) achieved 
Gold Partner status for 2018, with a further two partners 
achieving Silver Partner status and four partners entering the 
Program at Bronze Partner level. These partner statuses were 
communicated to each party at the start of the year and are now 
prominent on the distribution partner pages of the MPE website 
www.mpe.co.uk/distributors.

MPE will be working closely with all of its territory partners 
throughout the next 12 months, ensuring that maximum benefi ts 
are mutually realised from the new Partner Program.

Mr Jun Sun Park, CEO of Eretec, Inc, (pictured left) is 
presented with his company’s Gold Partner award by 
David Seabury, Managing Director of MPE

Gold Partners
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